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620 MILLION 
CONSUMERS
Africa Launches Largest Trading 
Block with 620 Million Consumers
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AFRICA LAUNCHES LARGEST 
TRADING BLOCK WITH 620 MILLION 
CONSUMERS

TITANIC EFFORTS

“DEVELOPMENT IS NO
LONGER A DREAM”

1,2 TRILLION
DOLLARS

1.4 TRILLION
DOLLARS BY 2020.

MADRID/CAIRO , Feb 22 2016 (IPS) - In Egypt more than 1,500 public and private business delegates 
and state leaders agreed on 20-21 February to mobilise massive investments for the implementation 
of Africa’s largest trading bloc whichwas created last year by 26 African countries with a total of 620 
million consumers and a combined Gross Domestic Product (GDP) nearing

The agreement crowned the “Africa 2016” investment forum held in the Egyptian Red Sea resort Sharm 
El Sheikh with the participation of business leaders together with government offi cials and heads of 
international organisations to discuss trade and investment as engines of progress. African heads of 
state and government from Ethiopia, Equatorial Guinea, Gabon, Nigeria, Sudan and Togo took part in 
the forum.

“African governments must make titanic efforts to ensure the 
right atmosphere needed to attract investors; adopt the necessary 
legislative measures to facilitate business activities; combat 
rampant corruption and eliminate bureaucratic obstacles; reform 
their fi nancial systems to facilitate re-exporting capitals and 
benefi ts… not to mention democratic governance and preventing 
and ending so many armed confl icts…”

Corruption comes fi rst on the list of impediments to investment along with 
instability, the source said. Studies by the World Bank, the UN Development 
Programme and Transparency International confi rm that Africa is still the 
most corrupt region in the world and that it has failed to solve the problem.

“Without all that there will be meetings and more meetings, but decisions will 
not fi nd their way to implementation. The volume of trade between African 

No offi cial fi gures relating to the amount of these investments have been released. “They (the 
private business sector) are ready to invest. Africa is the continent of the future, this is clear. 
However, there are huge hurdles that have been ‘scaring’ the big business pundits,” an Egyptian 
diplomat commented to IPS on condition of anonymity.

countries does not exceed 10 per cent of the continent’s foreign trade, and will not increase unless 
tariff barriers are reformed and needed infrastructure is built, such as roads and ports to transport 
goods, among other,” said the diplomat who was a member of the Egyptian delegation of the the Sharm 
El Sheikh Africa 2016 forum.

“Times have changed in Africa,” says the Business for Africa Forum‘s concept document which was 
submitted to the meeting.

With interest in the continent growing exponentially, some of today’s newest business players are 
originating from non-traditional regions such as South America, Eastern Europe, the Gulf, and Africa 
itself, it adds.

“While well-established and new partners from Europe, North America, and Asia continue to be valued, 
it is interesting to note that the private sector’s scope of attention is increasingly widening to include, 
especially among new-comers, consumer-market industries including food, IT, tourism, fi nance, and 
retail.”

According to Business for Africa Forum, those who have been paying attention to Africa have seen 
these amassing fi gures: a GDP in excess of 2 trillion dollars; a growing middle class of over 313 million 
consumers, and consumer spending breaking through the one trillion dollar mark and projected to 
reach

Along with the installation of giant power generation plants, a 
7.000-kilometres-long Cairo-Cape Town railways line is among the 
large projects that attract private investors.
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”CONTINENTAL FREE 
AFRICA TRADE“

3.4 TRILLION
FIND OUT MORE>>

The Africa 2016 Forum has marked a step further towards the implementation of the the goals adopted 
during the January 2012 African Union Summit which focused on the theme of “Boosting Intra-Africa 
Trade”, as part of the heads of state and government decision to establish a Continental Free Trade 
Area.

Trade is widely accepted as an important engine of economic growth and development. There are 
many regions and countries of the world that have been able to lift their people from poverty to 
prosperity through trade.

In Africa, however, trade has not served as a potent instrument for the achievement of rapid and 
sustainable economic growth and development due mainly to three interrelated basic features: 
size, structure, and direction. At around 3 per cent the share of Africa in global trade is insignifi cant.

Africa’s trade is its high external orientation and relatively low level of intra-regional trade.
Intra-African trade stands at around 13 per cent compared to approximately 60%, 40%, 30%, intra-
regional trade that has been achieved by Europe, North America, and the Association of South East 
Asian Nations (ASEAN, 10 countries) respectively.
Even if allowance is made for Africa’s unrecorded informal cross-border trade, the total level of intra-
African trade is not likely to be more than 20 per cent, which is still lower than that of other major 
regions of the world.

That African countries do not trade much with each other has meant that they have been unable to 
fully harness the synergies and complementarities of their economies and take full advantage of the 
economies of scale and other benefi ts (such as income and employment generation) that greater 
market integration would have provided.
There are cases where products and services could have been sourced competitively from other 
African countries but were procured from outside the continent.

Due to the fact that Africa does the bulk of its trade with the outside world and the exports are 
heavily concentrated on primary commodities, the continent has been particularly vulnerable to 
external macroeconomic shocks and protectionist trade policies. This is evident from the recent 
global economic and fi nancial crisis which, although not of the making of African countries, has had 
adverse impact on the continents economic performance.
Thus a major lesson to be drawn from the systemic shocks in the global economy is the need for 
Africa to promote intra-regional trade.

Boosting intra-African trade and deepening regional market integration constitute a necessary 
response to the challenges facing Africa in the multilateral trading system and the global economy. 
The boosting of intra-African trade and the deepening of Africa’s market integration, by fostering 
competition among African countries, will assist in enhancing their capacity and prepare them to 
compete more effectively on the global market.

The Action Plan for Boosting Intra-Africa Trade specifi cally aims at deepening Africans market 
integration and signifi cantly increasing the volume of trade that African countries undertake among 
themselves.
To effectively achieve this, the plan is divided into seven clusters namely, Trade Facilitation, Trade 
Policy, Productive capacities, Trade related Infrastructure, Trade Finance, Trade Information and 
Factor Market integration.
The African leaders, in their 2012 summit in Addis Ababa, decided to establish a Continental Free 
Trade Area (CFTA) by an indicative date of 2017.
The CFTA will bring together fi fty-four African countries with a combined population of more than 1,2 
billion people and a combined gross domestic product of more than

Also a labour force estimated at 382 million people and expected to grow to over 500 million by 2020,
and the youngest population in the world, which tomorrow will yield the lowest dependents to workers 
ratio in the world.

Regional integration and favourable trade agreements between African countries continue to be critical 
to this process.

The landmark tripartite agreement between COMESA (CommonMarket for Eastern and Southern 
Africa, 19 countries); SADC (Southern African Development Community, 15 countries) and the EAC 
(East African Community, 5 countries), which was launched in Sharm El Sheikh in June 2015 creating 
the biggest trading block in Africa, with 26 out of the 54 African Union member countries, and a market 
of close to 620 million consumers, equivalent to 50% of Africa’s over 1,2 billion inhabitants.

Africa has been registering one of the highest annual economic growth rates, between 2 % and 11%, 
making an average of 7%.

Egypt, which co-organised the forum with the AU, COMESA, SADC and EAC , has a privileged position 
between Europe, the Gulf, Asia, and Africa, with 8 % of global sea-borne trade between the East and the 
West passing through the Suez Canal, a percentage which is expected to grow with the new Suez Canal 
Regional Development Project.

“Africa 2016” brought together high-level investment representatives interested in African business 
opportunities in the sectors of energy, Information and Communication Technology (ICT), fi nancial 
services, trade, agribusiness, health care, and pharmaceuticals.

The African Union’s Program on Boosting Intra-African Trade is mainly based on these key pillars:
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INTERNATIONAL TRADE FINANCE &
CASH MANAGEMENT EXCELLENCE 2017

3 Day Master Class

1st - 3rd March 2017

Hotel Radisson Blu, Johannesburg, SA

Walter (Buddy) Baker brings close to 40 years of experience in trade fi nance 
to this class. His professional experience includes s� nts with Atradius Trade 
Credit Insurance, ABN AMRO Bank, Bank of America, Wachovia Bank, and The 
First Na� onal Bank of Chicago. Buddy is a recognized expert in trade fi nance 
and author of numerous magazine ar� cles and the books Users’ Handbook 
for Documentary Credits under UCP 600, Documentary Payments & Short-
Term Trade Finance, and The Regulatory Environment of Le� ers of Credit and 
Trade Finance. He makes frequent presenta� ons for na� onal associa� ons of 
exporters, importers, bankers, and lawyers. Mr. Baker serves as a member-
at-large of the Na� onal Le� er of Credit Commi� ee of the Interna� onal 
Financial Services Associa� on and is ac� vely involved in establishing na� onal 
and worldwide standard prac� ces for L/Cs, such as the latest revision of the 

COURSE LEADER

Quest Masterclass

www.questmasterclass.com

Founded in 2002 in Singapore and with 8 offi  ces in Asia, Quest Masterclass is a 
leading consul� ng and training company helping organiza� ons and individuals 
achieve their goals by sharing knowledge and insights gained by experienced 
Quest professionals and other industry experts. Our Master Class training 
sessions combine the best in research; expert trainer and excellent delivery 
thus providing a� endees opportunity learn from the prac� � oners and develop 
las� ng networks with fellow successful professionals.

Uniform Customs and Prac� ce for Documentary Credits (referred to as “UCP600”), the offi  cial ICC guide for examining 
le� er of credit documents, called the Interna� onal Standard Banking Prac� ces for the Examina� on of Documents under 
Le� ers of Credit (“ISBP”), the “eUCP” supplement to the UCP, dealing with electronic documents, the Interna� onal 
Standby Prac� ces (“ISP98”), and Ar� cle 5 of the Uniform Commercial Code. He acts as an advisor to the Wolfsburg 
Group, an interna� onal group that includes most of the largest banks in the world, whose purpose is to set standards 
for comba� ng money laundering, and to the Ins� tute of Interna� onal Banking Law & Prac� ce. Buddy also serves on the 
Board of Directors of the Associa� on of Interna� onal Credit and Trade Finance Professionals (“ICTF”), a mul� na� onal 
associa� on of export credit managers. Buddy earned his undergraduate degree from Yale and his MBA from North-
western.

OVERVIEW
If ever a product has changed in the last few years, it is this trillion-dollar business.

Viewed tradi� onally as a self-liquida� ng, non-interest, sensi� ve fee-earner, innova� ve bankers are 
learning all the lessons of the past and applying them to a world where commodity prices are as 
bullish as we have ever seen them and emerging market countries, rich with mineral, ore, energy 
and agrarian commodi� es are seeking to do business with the rest of the world.

Following the Post-Crunch G20 mee� ng, it was agreed by the world’s leaders to dedicate US$250 
billion to promo� ng trade fi nance, which was a welcome recogni� on of the major role that trade 
fi nance has to play in restructuring the banking system. The risk management issue is as important as 
it has ever been as so many deals fail in the graveyard of poli� cal risk. In trade fi nance transac� ons, 
account managers are receiving a never-ending array of ques� ons from credit managers who may 
not be experts in this subject. In fact banks – who were leaders in trade fi nance some years ago – 
are rediscovering trade fi nance and its tremendous benefi ts to the bo� om line. This course opens 
up the communica� on channels between credit managers and trade fi nance managers in a highly 
prac� cal manner. In three intensive days, this course confronts the current

issues in interna� onal trade fi nance on a step-by-step basis. It will lead you through a thorough 
understanding of the risks and solu� ons involved. You will return to work fully aware of the best 
risk mi� ga� on and internal communica� on techniques, ready to do business in a safe and prudent 
manner.


